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THE NUMBER / WHAT THE HEADLINE SAYS

The week in one number

Indian startups raised $210.3 Mn across 23 deals between August 24
and 28. That is 9.8% lower than the previous week, when 19 startups
pulled in $233.2 Mn.

$210.3 Mn 23 9.8%

RAISED IN FIVE DAYS DEALS CLOSED LOWER THAN THE WEEK BEFORE

A single-week dip of that size is noise, not a signal. The signal is somewhere else,
and it is easy to miss if you only read the headline number.

Look at where the money actually landed. After a coffee chain took the largest
cheque as a mix of primary and secondary capital, nearly every other big raise
this week went to something you can hold in your hand. Drones. A satellite
servicing company. Electric two and three wheelers. A robotics firm. A
semiconductor engineering team. Three brand new funds launched during the
week, and all three point at deeptech, defence, and space.

FIGURE 1 / TOTAL WEEKLY FUNDING, THIS WEEK AGAINST LAST

$233.2 Mn $210.3 Mn

PREVIOUS WEEK THIS WEEK
19 DEALS 23 DEALS




This is the thread we want to pull on. Not a sector. A state of matter.
This was the week capital moved from screens to steel, and that shift
changes the questions a founder should be asking about money.

THE DATA / WHERE THE MONEY LANDED

The tape: what actually happened

Two sectors carried the week. Ecommerce took four deals worth $58.5 Mn, and
advanced hardware and technology took three deals worth $49.9 Mn. Together
that is $108.4 Mn, about 51.6% of everything raised.

TABLE 1/ THE WEEK'S EIGHT LARGEST DISCLOSED ROUNDS

STARTUP SECTOR ROUND SIZE ROUND TYPE
Third Waye C.Offee Ecommerce, D2C $43 Mn Primary and secondary
Coffee retail chain

Alr.bour‘!d . Advanced hardware $37 Mn Series A
Aerial delivery vehicles

MAT.TER ) Clean tech $25 Mn Growth
Electric motorbikes

RUh.ab!e Al $21 Mn Series A
Application layer software

Nexedge Capital Fintech $20 Mn Growth
Investment tech

InstaAstro 4 Consumer services $12 Mn Series A
Astrology services

InspeCity Advanced hardware $10.4 Mn Pre-Series A
Space tech

Ringg Al Al $10 Mn Series A

Application layer software




FIGURE 2 / HOW MUCH OF THE TOP TABLE IS PHYSICAL

Third Wave Coffee B o
Airbound ] 37.0
MATTER ] 25.0
Runable 21.0
Nexedge Capital 20.0
InstaAstro 12.0
InspeCity _ 10.4
Ringg Al 10.0
Il PHYSICAL OR HARDWARE LED SOFTWARE OR SERVICES

Notice what sits in that list once you set the coffee secondary aside. Aerial
vehicles. Electric motorbikes. Space. These are not asset-light businesses. They
carry factories, bills of materials, test cycles, and regulators. That is the tell.

THE TAKEAWAY

The week looked slightly quieter by total, but the quality of what got funded
shifted toward the physical.




THE PATTERN / ONE DEAL IS A STORY, THREE IS A PATTERN

The pattern: capital went physical

One big hardware round is a story about one company. Three hardware rounds, a
semiconductor acquisition, and three new deeptech funds in the same five days
is a pattern.

Start with the deals. Airbound raised $37 Mn for aerial delivery vehicles, backed
by Greenoaks, Lightspeed, and DoorDash. InspeCity raised $10.4 Mn for space
tech, with Ashish Kacholia and Speciale Invest leading. WATER Robotics raised
$2.5 Mn, backed by Endiya Partners and a cast of operator angels. MATTER and
Omega Seiki Mobility both raised for electric vehicles. These are long-horizon,
capital-hungry businesses, and investors leaned in anyway.

Now the deals that did not show up in the funding table but matter just as much.
Infineon is acquiring Peak XV-backed C2i Semiconductors to expand its chip
engineering in India. That is a global player buying Indian silicon talent, not a
software team.

FIGURE 3 / WHERE THE DISCLOSED CAPITAL SAT, BY STATE OF MATTER

$117.9 Mn - 63.8% $66.8 Mn - 36.2%

PHYSICAL OR HARDWARE LED SOFTWARE AND SERVICES

Third Wave Coffee, Airbound, MATTER, InspeCity, WATER Robotics Runable, Nexedge Capital, InstaAstro,
Ringg Al, Utsav App




Then the clearest signal of all, the money
being raised to fund future hard tech

NEW FUND CORPUS FOCUS

Micromax Informatics family office 3250 Cr Al, semiconductors, defence tech, space
tech, robotics

The/Nudge Foundation, TILT 3250 Cr Early stage, India's Next Billion
Industrial47 3200 Cr target Defence, space, energy, maritime
First close ¥85 Cr intelligence

FIGURE 4 / WHERE THE THREE NEW MANDATES OVERLAP

MICROMAX 2250 CR INDUSTRIAL47 2200 CR TILT 2250 CR

Al
Jemiconductors
Robotics

Energy Early stage
Maritime Next Billion

Two of the three funds are pure deeptech and defence plays. When the pipes
being built ahead of the deals point the same way as the deals themselves, that is
an ecosystem making a decision, not a coincidence.

THE TAKEAWAY

The private market, the M&A desk, and the fund launches all pointed in one
direction this week. Toward atoms.




THE FUNDAMENTAL / WHAT A ROUND ACTUALLY BUYS

Why physical money behaves differently

Here is the part worth slowing down for, because it is the reason this shift matters
beyond a single week.

A funding round does not buy growth. It buys time. Every rupee a startup
raises is a purchase of months, the runway to reach the next proof point
before the money runs out. The whole game is how much progress a
business can buy per rupee of time.

Software and atoms sit at opposite ends of that trade. A software product can be
copied a million times at almost no extra cost, so once it works, growth is fast and
capital efficient. A physical product cannot. Every drone, every motorbike, every
chip has to be built, tested, certified, and shipped, and each one costs real money
to make. Atoms scale slower than code, and they scale more expensively.

FIGURE 5 / THE COST OF THE NEXT UNIT
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Hardware

Software
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UNITS PRODUCED MARGINAL COST PER UNIT ON THE VERTICAL




That single fact ripples through everything a hard tech founder does.

o1 The runway is longer and the milestones are heavier

A hardware startup is not shipping a feature next month. It is running a test
cycle, waiting on a certification, tooling a line. Money leaves the account long
before revenue arrives.

o2 The cost of a wrong decision is higher

In software you rewrite the code. In hardware you have already spent on
inventory, moulds, and components. Mistakes are made in metal, and metal
does not refund.

o3 The financing has to match the physics

You cannot fund a slow, heavy business with impatient money and expect it to
end well. This is exactly why the funds launching this week are structured for
deeptech, with larger cheques and longer horizons. The capital is being shaped
to fit the asset.

HOW SRF CAPITAL STUDIO READS THIS

In our view, the businesses that survive the atoms game are not the ones that
raise the most. They are the ones with the clearest view of their own numbers:
what each unit truly costs to make, how much cash each month consumes, and
how many months of runway a decision buys or burns. Financial clarity is optional
when your product is code and your burn is small. It becomes the difference
between shipping and shutting when your product is physical and your burn

is real.

THE TAKEAWAY

When capital moves toward physical businesses, the premium on financial
clarity goes up, not down. Slow, expensive money is unforgiving of founders
who do not know their unit economics cold.




THE COUNTERPOINT / WHAT ELSE MOVED

The other currents worth watching

The physical story ran through the week, but a few other currents are worth a
short note.

Software did not disappear. Al application layer startups took four deals, led by
Runable at $21 Mn and Ringg Al at $10 Mn. The pattern here is that Indian Al
money is still flowing to the application layer, the businesses solving a specific
job, rather than to foundational models.

Belief remains a business. InstaAstro raised $12 Mn for astrology services and
Utsav App raised $3.8 Mn for digital darshan. Faith and ritual, delivered through
an app, continue to attract real institutional capital, a reminder that distribution
and trust can be a moat even when the product is intangible.

FIGURE 6 / THE SHAPE OF THE WEEK'S DISCLOSED CHEQUES

UNDER $5 MN $5 TO $15 MN $15 TO $25 MN ABOVE $25 MN




The public market kept its own counsel. Among listed new-age stocks tracked
this week, Just Dial rose about 10% and Ather Energy about 9%, while Paytm,
Groww, and Pine Labs slipped. Ather's move sits neatly inside our theme: an EV
maker, a physical business, catching a strong bid.

FIGURE 7 / PUBLIC MARKET MOVERS THIS WEEK

GAINERS DECLINERS

Just Dial B Paytm
Ather Energy _ +9% Groww

Pine Labs

On the IPO front, ESDS Software Solution's issue was 2.1 times subscribed on day
one, carried by non-institutional and retail demand while institutional interest
stayed muted at 0.01 times. Purple Style Labs, parent of Pernia's Pop Up Shop,
raised nearly ¥306 Cr from anchor investors ahead of its bidding.

THE TAKEAWAY

Software, faith-led services, and the public markets each told their own smaller
story, but none of them displaced the week's main current.




THE DISCIPLINE / WHAT TO DO WITH THIS WEEK

What a founder should take from this week

Read past the dip in the total, and the week leaves three usable lessons.

01

02

03

Watch where the funds point, not just where the deals land

Deals tell you what got funded last month. New funds tell you what will get
funded next year. This week, the new money is being built for deeptech,
defence, and space. If you are building in that space, the capital is arriving. If
you are not, know that these funds are patient and specialised, and they will
not chase a business that does not fit their physics.

Match your money to your matter

A physical business run on impatient capital is a mismatch that shows up
eighteen months later as a cash crisis. Raise the kind of money your asset
actually needs, and be honest with yourself about how slowly atoms move.

Earn the right to raise slow money by knowing
your numbers
Patient capital is not soft capital. It asks harder questions, over longer

periods, about unit cost, cash burn, and runway. The founders who win the
atoms game are the ones who can answer those questions without flinching.




THE WEEK IN ONE LINE

The number this week was $210.3 Mn. The

story was that India's capital, quietly, chose the

physical world.

This is the work we do at SRF Capital Studio every week: reading the tape, finding
the thread, and translating it into the financial clarity a founder needs to act. The
businesses that thrive in that world will be the ones that treat financial clarity not
as a back-office chore, but as the engine that turns slow, expensive money into
something built to last.

Own the discipline, respect the physics, and never confuse a quiet week
with a changed direction.
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